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Hello 
friends,

I currently live on the beautiful Mississippi Gulf Coast. Yes, Mississippi has a coast and it's 

a  beautiful one at that. The white sandy beaches offer warm support on a midday escape 

from the office or fun filled weekend with friends and family. I have an amazing daughter 

who serves our country in the armed forces and get this - she's a pilot! Trust me she didn't 

get the love of heights from me...When traveling abroad, I'd have to say that the Aussie 

down-under is my favorite favorite   to vacay hands down! Although,   my fur babies don't 

like it when I am gone.  

KATHERINE

 A  W O R D  

A B O U T

-Katherine Sutton 
(228) 234-4649

"She was on the ball. Quick to get back to me with the information she said she would 
have. Very professional and knowledgeable. She had resources that were very helpful 
and gave me some insight. Would recommend her to anyone."  
  

JULIO V., HAPPY CLIENT 
  

https://www.facebook.com/MSCoastalRealtor/
https://www.instagram.com/kat.onthecoast/
https://www.linkedin.com/in/katonthecoast/
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Fall has arrived! 

Click to check out 

my Facebook page 

for exclusive tips.

Declutter  Your  Closet

https://www.facebook.com/MSCoastalRealtor/
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Why It's a Good Time  
to Buy or Sell a House 
 

One of the biggest decisions people 
make in life is the decision to buy or 
sell a house. It’s not a decision to be 
taken lightly, and usually involves a fair 
amount of research. Fortunately, 
we’ve done some of the work for you 
and put together a checklist of why it 
might be a good time for you to buy or 
sell. Take a look! 
 

The housing market is hot. 
  
As of the time of this post, the housing 
market is not only hot, it’s growing 
hotter. As the economy rebounds from 
COVID-19 and people are recovering 
from job loss and uncertainty, the 
housing market is going strong.  
  
 
  
 
 

Whether you’re looking to buy, or 
ready to sell, meet with your realtor 
A.S.A.P. and find out just how hot the 
market is in your neighborhood!  
 

 Interest rates are low. 
  
With some of the lowest mortgage 
rates we’ve seen, prospective 
homebuyers can’t afford NOT to buy. 
Low interest rates often afford you the
ability to buy a bigger home for less—
which gives you more buying power. 
Take advantage of today’s rates and 
dip your toes in the market. This is one 
investment you won’t regret! 
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Buyer demand is high. 
 
 With rent prices skyrocketing and families ready 
to settle down in their own home, buyer demand is 
high. If you’ve been on the fence about selling your 
home, now might be the opportune time to list it. 
Chances are, your house will literally fly off the 
market! 
 

Home prices are up. 
  
For sellers, the current housing market is a dream 
come true. Homeowners are asking top dollar and 
still getting higher offers as buyers try to outbid 
each other. Contact your realtor to see what your 
home might go for. Then, work together to get that 
SOLD sign out front! 
 
  
 
  

Now is the time to upgrade. 
 
 If you’re currently in a starter home and ready for
an upgrade, keep your eyes open for deals in your 
area. Meet with a realtor who can stay ahead of 
the game and let you know when the perfect 
house is on the market. Now might be the perfect 
time to upgrade and enjoy a little more space, 
updated features, or a more desirable 
neighborhood for your family. 
  

You need to relocate. 
  
Due to an influx of job changes, many people are 
finding it necessary to relocate. This is great news 
for both home sellers and home buyers. Reach out 
to a realtor and get your house on the market. 
  
 
  
 



Ask for a referral for a qualified realtor in your 
new location as well. Chances are, the process will 
move quickly and you’ll need to have all your 
ducks in a row. 
 

People are motivated. 
  
Whether you’re buying or selling, the market is 
clear—people are motivated to move. Those who 
weren’t even thinking of becoming homeowners 
are now reconsidering their options. Take 
advantage of the opportunity to buy or sell your 
home while people are ready to take action. You 
never know when things might change, so go 
ahead and work with a realtor today and get the 
ball rolling. 
  
 
  
 
 



Ideally Located Home Close to Downtown

3 bed  |  2 bath  |  1800 sqft 

$130,000

2609 BULLIS AVENUE, GULFPORT, MS 32207 

Check out this great investment or First-Time Home Buyer opportunity.  
This property is located in a well known neighborhood in Gulfport, eight 
blocks f rom the beach. The home can accommodate as many as four 
bedrooms with some renovation and has two full bathrooms. The house 
has central heating and air, as well as redundant window heating and air 
systems. Has a sunroom and large extra room. The house sits on a large 
lot with a carport, has hardwood floors, a large back yard with 2 sheds.  
So much potential with this home, you don't want to miss out on this 
opportunity.

MLS# 378662

WATCH A VIRTUAL TOUR



 
LEARN MORE ABOUT THESE LISTINGS: 

MSCOASTALREALTOR@GMAIL.COM

https://www.facebook.com/MSCoastalRealtor/
https://www.instagram.com/kat.onthecoast/
https://www.linkedin.com/in/katonthecoast/


Ask the Right 
Questions: 

1.  What Is Your Listings’ Average 
      Days on Market?

Top 10 Questions to Ask 
When Hiring a Realtor 

91% of buyers 
 would use their agent 
again or recommend 
their agent to others.

- According to the National Association of Realtors®'  
2020 Profile of Home Buyers and Sellers Report 

2.  What Is Your List-to-Price Ratio? 

3.  Have You Sold Homes in This 
      Neighborhood?

4.  Have You Sold Homes in This 
      Price Range?

9.  What Should I Already Be 
      Packing Up? 

7.  What’s the Ratio Between Buyers 
      and Sellers You Represent? 
  

 8.  Will I Be Working with You 
       Directly or a Team? 

5.  How Long Have You Been a  
      Real Estate Agent?

6.  How Many Sellers are You 
      Currently Representing? 

10.  What Can I Do to Get This         
         House Ready for Showings? 



FOLLOW ME ON SOCIAL MEDIA

https://www.facebook.com/MSCoastalRealtor/
https://www.instagram.com/kat.onthecoast/
https://www.linkedin.com/in/katonthecoast/


"AN 
ABSOLUTE 

MUST 
HAVE"

It's Official!

 
We have thoughtfully crafted the 
ultimate moving planner. This 15-page 
planner will keep you on track for getting 
your home market ready. It's an absolute 
must have if you are looking to move on 
to the next chapter with minimal stress.  
 
Check out out Etsy Shop - Impress By 
Jean - to snag this beautifully organized 
moving planner today! 
 
 
CLICK TO VISIT THE IMPRESS BY JEAN 
ETSY SHOP

https://www.etsy.com/shop/ImpressByJean


the best
Neutral Paint Colors 

1. PURE WHITE (SW 7005)
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3. ALABASTER (SW 7008) 4. SNOWBOUND (SW 7004)

5. EIDER WHITE (SW 7014) 6. EGRET WHITE (SW 7570)

2. EXTRA WHITE (SW 7006)



How to Get the 
Family on Board 
to Sell the 
Family Home

Selling the family home can be difficult for 

everyone. After all, it represents years of 

memories and important life events. However, 

there comes a time when homeowners know 

it’s the right time to sell. The big question is, 

how do you get the family on board? 

  

Whether you’re planning to sell the family 

home you grew up in, or the one in which your 

kids were raised, there are a lot of different 

things to consider. 

  

Is this the best time to sell? 

Are we rushing the process? 

How can we make this a positive event for 

everyone? 

  

Include your family members in the decision-

making process and allow them to share their 

input. Keep in mind, most people just need a 

little time to filter through their emotions and 

come to grips with the idea of selling the 

beloved family home. 

 

Here are a few positive ways you can get your 

family on board: 

 

 

 

 

 

With the housing market as hot as it is today, 

you can’t ignore the profit you’ll likely make 

from selling. With your realtor, look at the 

numbers together and discuss the value of 

selling while the market is booming. Encourage 

reluctant family members to view it as a wise 

move that will benefit everyone in the long run 

Look at the Numbers 

Together 

Getting family members on board will likely 

require you to paint a positive picture of the 

future. Whether that means moving to a new 

state or staying in the same town, expand your 

family’s focus by pointing out the new and 

exciting things ahead. This might include: 

 

•     A newer home with modern features 

•     A new school with expanded opportunities 

•     A family-friendly community with fun  

        events and activities 

•     A fresh start for new memories to be made 

 

Expand Your Family’s Focus 



By expanding your family’s focus on what’s 

ahead, they will hopefully have an easier time 

letting go of the family home and look forward 

to an exciting future. 

Have One Last “Hurrah” 

Consider hosting a final party as a grand 

farewell to your family home. Invite family, 

friends, and neighbors to join the fun and 

share their personal memories. Take lots of 

pictures and put them into a framed collage as 

a keepsake. This will not only help bring 

closure, it will be a positive way to get the 

family on board. 

  

At the end of the day, selling the family home 

isn’t easy. Make sure each person has the 

chance to say “goodbye” and process the 

emotions involved. However, move forward 

with confidence, knowing it won’t be long 

before your family is making new memories in 

a new place, while still cherishing the 

memories from the place they once called 

“home.” 

 

  



10
1.  Clean, Clean, Clean (Make it  
      Smell Clean)

Must-Have Tips to Check 
Off When Preparing Your 

Home for Sale 

2.  Declutter and Donate 

3.  Ensure Paint Color is a Blend of 
      Neutrals

4.  Create an Outdoor Entertaining  
      Area

7.  Create a Spa-like Feel in 
      Bathrooms 
  

 8.  Spruce Up Curb Appeal for a 
       Great First Impression 

5.  Get Rid of Personal Items  
      (Photos, Collectables, etc.)

6.  Declutter and Organize Linen & 
      Clothing Closets 

10.  Accentuate Natural Light for an 
         Inviting Feel 

9.  House Plants Go a Long Way to 
      Help Bring Out Features in a Home 
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Fall is in full  swing! 

Click HERE to 

check out my  

Facebook page for 

exclusive tips.  

https://www.facebook.com/MSCoastalRealtor/
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Staging Your Outdoor 
Living Space

Seaside homeowners have the added luxury of outdoor 

living spaces that provide extra square footage and 

year-round enjoyment. This is an added benefit to 

home sellers and buyers alike. Therefore, staging your 

outdoor living space is just as important as preparing 

the inside of your home to sell. And whether you live 

near the ocean or not, staging your outdoor areas will 

add value and curb appeal to interested buyers. 

  

Here are 7 outdoor staging tips to consider: 

  

1.  Tidy Up 

  

 This is the simplest cost-free way to make your 

outdoor space appealing to buyers. Tidy your yard, 

patio, and pool area, by pulling weeds, raking leaves, 

power washing the cement, and cleaning your patio 

furniture. Prune scraggly tree branches, overgrown 

shrubs, and neglected flower gardens. Keep the grass 

mowed and watered. These might seem like obvious 

things to do, but you’d be surprised at how many 

homeowners leave their outdoor spaces unkempt, 

which is an instant deterrent for prospective buyers. 

  

2.  Find a Focal Point 

  

 Chances are, your property has at least one unique 

focal point, whether it be a large shade tree, a built-in 

pool, or an outdoor fireplace. Find (or create) an eye-

catching focal point that will draw people in. Even a 

small addition such as a vintage porch swing or antique 

bird bath can be visually appealing to home viewers and 

might end up being the added touch that seals the deal! 
 
 
 

3.  Add a Popular Feature 

  

Upgrades are always considered perks when buying or 

selling a home. Consider upgrading your outdoor space 

by adding a popular feature such as an outdoor kitchen, 

pond, or gazebo. These things bring value, not only to 

your property, but to the memories that are likely to be 

made as friends and family enjoy them. 

  

4.  Provide a Burst of Color 

  

No matter what your outdoor living space looks like, 

you can always provide bursts of color to boost 

visibility. Add bright pillows to your patio furniture. 

Strategically place a few potted plants in prominent 

places. Consider patterned outdoor drapes for your 

covered patio. These intentional bursts of color will 

make your home both eye-catching and memorable. 

  

5.   Make It Fun and Functional 

  

Most buyers look at functionality first, but also 

appreciate a home built for fun. Make your outdoor 

living space both fun and functional by including 

recreation areas, grilling areas, and gathering areas. 

Utilize all of your outdoor spaces and leave no stone 

unturned. This will expand your square footage and 

offer a family-friendly option for prospective buyers. 
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6.   Light the Way 

  

Not only do you need to consider the curb appeal of 

your home during daylight hours, but after dark as well. 

Light your porch, walkways, and patio. Add decorative 

lighting to your flowerbeds. Hang lights around the 

perimeter of your decks. Then, as interested buyers 

drive by—day or night—they’ll see an inviting well-lit 

space. 

  

7.   Ensure Privacy 

  

After you’ve gone to all the trouble of staging your

outdoor living space, you’ll want to ensure privacy of 

your property. Make sure your fence is in good repair 

and fill in any gaps. Include a lock on the gate. View the 

perimeter of your property carefully for unsecured 

areas. Being able to enjoy time outdoors is something 

potential buyers will look for. So complete the staging 

process by ensuring people’s privacy. 

  

With all of your added touches and careful planning, 

your outdoor spaces are sure to draw in prospective 

buyers and hopefully seal the deal! 

 

Staging Your Outdoor Living Space Checklist: 

  

•     Tidy up by pulling weeds, pruning trees and shrubs,  

        power washing the cement, and mowing the grass. 

•     Create an eye-catching focal point such as a 

        fireplace, porch swing, or bird bath. 

•     Add a popular feature such as an outdoor kitchen 

        or gazebo. 

•     Provide bursts of color by adding bright pillows to 

        your patio furniture, strategically placing potted 

        plants, and considering outdoor drapes for your

        covered patio. 

•     Make your property both fun and functional by 

        dividing it into recreational areas, grilling areas, 

        and gathering areas. 

•     Light your porch, walkways, and patio. Consider 

        hanging lights from your deck and adding 

        decorative lighting to your flower gardens. 

•     Ensure privacy by repairing your fence, locking the 

        gate, and carefully examining the perimeter for 

        unsecured areas. 
 
 
  





IT'S ALL 
ABOUT THE 
DETAILS

Make a great first impression 
on buyers at your front door 
with a fresh welcome mat and 
a seasonal wreath. Purchase a 
colorful plant and a nice pot to 
stick by the front door.

1.
Front 
Door

Use a simple, low profile 
table with simple, eye-
catching pieces of art. 
Invest in beautiful realistic-
looking faux plants like 
orchids.

2.
Entryway

Accessorize the stovetop. 
Decorate your cooktop with 
layered cutting boards and 
canisters behind and next to 
your stove for a 
cozy,  welcoming touch.  
 

3.
Kitchen

Staging Your Home  
Room by Room



Create a tablescape. This will 
make the dining room look 
like a space in which buyers 
will want to have their own 
gatherings.

4.
Dining 
Table

A neutral colored rug and 
artwork can create a 
completed look for any 
bedroom. Be sure to 
clean off dressers and 
nightstands with 
personal belongings.

5.
Bedroom

Use modern lanterns and live 
or realistic-looking faux plants 
to style your coffee table in 
your family room. Be sure to 
remove personal photos to help 
buyers envision themselves in 
the space. 

6.
Family 
Room
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Home Staging: Dress Your Nest Home Staging - Stephanie Spencer

https://www.dressyournestnow.com/


Outdoor 
Living at 
Its Finest 

Outdoor living spaces have grown in 
popularity, not only because families enjoy 
spending time outside, but because they 
offer an extension of a home’s square 
footage—which is a great selling point for 
potential buyers. 
 
Consider maximizing your living space by 
creating beautiful, functional, and 
recreational outdoor extensions. Here are a 
few options to consider: 
  

1.  Fire Pits and Fireplaces  

 
 Fire pits are probably the most common 
outdoor amenity that people of all ages 
enjoy. Inexpensive and easy to set up, fire 
pits add a festive flair to warm summer 
nights and cozy ambience for cooler autumn 
evenings. 
 
 Another, more extravagant option is an 
outdoor fireplace. You can choose from 
traditional wood-burning fireplaces to 
gas/propane fueled ones. Stand-alone units 
will be a bit more affordable, while brick 
built-ins will cost you more. But no matter 
what option you choose, fire pits and fire 
places are sure to draw friends and family 
together, as well as lure potential buyers. 



CREATE 
outdoor spaces that 
complement your 
home & lifestyle.





2.  Patio Kitchens 

  
Move over backyard barbecue grills—patio 
kitchens are all the rage for outdoor cooking. From 
simple designs to elaborate full-sized kitchens,
your options are endless. Here are a few benefits 
to adding a patio kitchen to your outdoor space: 
  
•     Keep the mess outside while keeping your 
        indoor kitchen clean. 
 
•     Enjoy your company while preparing a meal 
        (no more missing out on the fun). 
 
•     Expand your dining space immensely. 
 
Consider a patio kitchen for your outdoor space 
and instantly ramp up the value of your home. 
 

3.  Recreational Areas 
 
Having a well-groomed section of grass, a 
basketball court, and other recreational areas in 
your outdoor space can give your property a huge 
advantage. These areas give both kids and adults a 
place to hang out and enjoy recreational fun. 
 
Here are few more recreational ideas to consider: 
 
 •     Badminton/volleyball net 
 
•     Horse shoe pit 
 
•     Swing set/playground equipment 
 
•     Giant chess set 
 
Add a few fun recreational areas to your outdoor 
space and watch both kids and adults flock to view 
your home.
 

4.  Pools and Hot Tubs 

 
Depending on where you live, an outdoor pool can 
be a profitable addition to your outdoor living 
space. Nowadays, there are quality above ground 
options for those who can’t afford a built-in pool. 
 
 
  
 
  

Another, less-common alternative is a lap pool, 
which takes up less space and is great for fitness 
enthusiasts. 
 
 Hot tubs can be enjoyed in almost every climate, 
and if cared for properly, they can be a strong 
selling point. Consider placing your hot tub under 
a covered awning for extra protection against the 
elements and accessibility through every season. 
 
Both pools and hot tubs are great additions to 
your outdoor living space and are often viewed as 
valuable selling points for buyers. 
 

5.  Gardens and Ponds 

 
One of the most common and affordable 
enhancements to your outdoor living space is a 
flower garden. Beautiful backyard sanctuaries 
have been created with a little ingenuity and hard 
work. 
 
Consider using computer software to help you 
visualize the perfect garden for your space. Or, 
hire a professional to help you design a visually 
alluring landscape. Coy ponds, fountains, streams, 
and waterfalls can be included in your garden, 
adding beauty to your property and capturing the 
eye of potential home buyers in your area. 
 
Expand your square footage by incorporating 
some (or all) of these outdoor designs. Not only 
will your family love spending more time outside, 
potential buyers will love touring your home and 
outdoor spaces. 
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Market-Ready 
Homes: 

Does your house need some extra TLC before 
putting it on the market? We’ve got you 
covered! Our cleaning services for realtors and 
home owners include deep cleaning, staging, 
and prepping your home to sell. Whether the 
house is occupied or not, our cleaning 
packages will help you get your home market-
ready in no time. 
 

Here's what we have to offer:
 
1. Consultations 
  
We will meet with you one-on-one, either 
virtually or in person, to form a plan for getting 
your house in pristine shape. Everything will be
spelled out upfront, with no hidden costs. Let 
us offer our expertise in making your home 
stand out on the market 
 

 2. Staging 

  
Houses on the market need just the right touch 
to make a good impression on the buyer. That’s 
where staging comes in! We have a great eye 
for detail and can help make every room in the 
house look spacious, clean, and inviting. We’ll 
help you with all the little details to stage your 
home to sell. 
 

3. Organizing 

  
Clutter makes the rooms in your house look 
smaller, which can easily deter a potential 
buyer. We know all the tips and tricks for 
organizing your home to utilize every space 
 

  

efficiently. Let us help you get your clutter in order. 
Then be amazed at how your newly organized 
house flies off the market! 
  

4. Deep Cleaning 

  
Our show-ready cleaning services will help make 
your house picture perfect. For unoccupied homes, 
we will deep-clean the inside of appliances and 
cabinets. For occupied living spaces, we will 
thoroughly clean all visible surfaces. You can count 
on us to get your entire house sparkling clean—
which is one hassle you won’t have to worry about. 
  
If you’re a realtor or home owner in the 
Jacksonville Florida area, give us a call to set up a 
consultation. We’ll be happy to discuss your home 
cleaning needs and offer fast, efficient services for 
getting your house market-ready in no time. 
 

Our Services for  
Realtors & Homeowners 

Contact us today at 904.619.8952 or info@jeanscleanteam.com 
 





LET'S GET STARTED!

Katherine Sutton
(228) 234-4649 
MSCOASTALREALTOR@GMAIL.COM

https://www.facebook.com/MSCoastalRealtor/
https://www.instagram.com/kat.onthecoast/
https://www.linkedin.com/in/katonthecoast/

